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Fla.’s April housing market shows gains
ORLANDO — Florida’s housing market remained strong in
April, with more closed sales,
higher median prices, more new
pending sales and increased
pending inventory compared to
a year ago, according to Florida
Realtors® latest housing data.
However, note that the April
data is being compared to April
2020 — and the first statewide
lockdown due to COVID-19 took
effect April 1, 2020.
“Florida’s housing data for
April showed robust and fastpaced market conditions,” said
2021 Florida Realtors President
Cheryl Lambert, broker-owner
with Only Way Realty Citrus in
Inverness. “Keep in mind that
the comparison data comes from
April 2020, when Florida was
experiencing the full impact of
the pandemic. In our current
market, a severe shortage of

homes for sale coupled with intense buyer demand continues
to push home prices higher.
Hopefully, as we see more positive signs the pandemic is easing and our economy is
improving, sellers who have
been on the fence will be ready
to list their homes for sale.”
Closed sales of single-family
homes statewide in April totaled
33,264, up 55.4% year-over-year,
while existing condo-townhouse
sales totaled 17,330, up 130.9%
over April 2020. Closed sales may
occur from 30- to 90-plus days
after sales contracts are written.
The statewide median sales
price for single-family existing
homes was $336,525, up 22.4%
from the previous year, according to data from Florida Realtors Research Department in
partnership with local Realtor
boards/associations.

Last month’s statewide median price for condo-townhouse
units was $250,000, up 19.6% over
the year-ago figure. The median
is the midpoint; half the homes
sold for more, half for less.
For a couple of months, yearover-year figures for closed
sales and a few other market
metrics that were adversely impacted by the onset of the
COVID-19 pandemic a year ago
will show those effects in a very
high, positive percentage
change, according to Florida
Realtors Chief Economist Dr.
Brad O’Connor. However, he explained that the abnormally
high year-over-year growth figures should shrink significantly
in June, because June of last
year was the beginning of the recovery in sales.
“One way we can get a better
sense of the longer-term trend of

sales growth is to instead compare this April’s sales figure to
April 2019, which was a relatively typical year for the housing market,” O’Connor said. “If
you calculate the percent
change of sales from April 2019
to 2021, you’ll find there was a
two-year percentage increase of
over 23%. That’s a little below
the two-year percent change in
sales of over 31% that we saw in
March of this year (compared to
March 2019), so this suggests
that the longer-term rate of sales
growth actually slowed down a
little bit in April.
“That’s not really surprising,
since most financed home sales
that closed in April went under
contract at a time when interest
rates had risen compared to
when March’s closed sales were
going under contract. So, this
puts us on track for what most

housing market forecasts indicate will be a long, gradual slowdown in the rate of sales.”
O’Connor added, “Our data
shows Florida’s strong housing
market is above the normal rate of
sales growth, however, so this isn’t
anything to be concerned about. In
fact, in many ways, this is better
for the long-term health and stability of the housing market.”
On the supply side of the market, inventory (active listings)
tightened even more in April.
Single-family existing homes
were at a very low 1.1-months’
supply while condo-townhouse
inventory was at a 2.3-months’
supply.
According to Freddie Mac, the
interest rate for a 30-year fixedrate mortgage averaged 3.06% in
April 2021, significantly lower
than the 3.31% averaged during
the same month a year earlier.

RACC Charity Spotlight

A

lot has happened with
the Citrus Construction
Academy since our last
update.
We have made significant
progress on transforming our
school bus into a mobile shop
class. All of the seats have
been removed, the floor has
been wire-brushed, painted
and sealed with paint donated
by Carter’s Ace Hardware,
tongue and groove underlayment donated by Tibbetts
Lumber and new flooring

donated by Carol’s Interiors
has been installed. John Hull
from Old South Wood and
Trim helped us with the underlayment and flooring.
After the new flooring was
installed, we started building
the workbench with poplar plywood and 2x4s donated by
Crystal River Home Depot.
Once again, John Hull was an
integral part of refurbishment
team, helping us with the workbench, building a set of custom
drawers and bases for the
power tools. The inside refurbishment is almost complete.
Just a few weeks ago, we took
the mobile shop class to Joshua
Hicks’ weekly skill class for
teenagers as a “soft opening”.
The kids built wooden phone
amplifiers to give as Mother’s
Day presents. The bus and the
phone amplifiers were a big hit
with the kids and the parents
who were there.
Two months ago, CCA

Treasurer Staci Hedge, entered the conversion of a school
bus into a mobile shop class
into Lowe’s Hometown Grants
contest. Lowe’s recently turned
100 years old and to celebrate
they are awarding 100 different
hometown projects a special
grant in completing the respective project. It is their 100
points of Lights program.
We recently spoke with one
of the administrators of the
program and out of the thousands of entries, we have
made the top 125. They are
very excited about the uniqueness of our project.
After June 1st, we will be
contacted and interviewed
about the mobile shop class. If
we are selected as one of the
top 100, the Inverness Lowe’s
store will be our local partner
and help us complete the bus.
This is incredible news. A
special thanks to Staci for having the foresight to get us in

the Lowe’s program. Also, a
huge thanks to both Staci and
Donna Bidlack for working so
hard to procure the bus and
having the vision of a mobile
shop class.
Once again, we want to thank
the generous donors at Home
Depot, Tibbetts Lumber, Carol’s
Interiors and Carter’s Ace
Hardware and all the skill and
expertise of John Hull for their
help on the bus refurbishment.

The CCA is excited about
our continued partnership
with Realtors Association of
Citrus County (RACC).
We look forward to making a
positive difference in Citrus
County, both for our students
and the construction industry.
If you wish to support the
CCA please visit our website
for more information or to donate: www.citrusconstruction
academy.com

UPCOMING EVENTS/CLASSES
n 5/31 — Memorial Day —

RACC Closed
n 6/2 — Broker Roundtable
n 6/4 — The Draw of the
Consumer course
n 6/17 — Freddie Mac Affordable Product Solutions
course
n 6/17 — YPN Music &
Margarita’s
n 6/22 — Contract to Close
Class
n 6/23 — VA 1-2-3 course

n 7/1 — Matrix with Marsha
n 7/5 — RACC Closed
n 7/8 — Best Practices

Course
n 7/12 — YPN Sponsored
Coastal Clean-Up Day
n 7/13 — Lunch & Learn with
the Property Appraisers office
n 7/20 — Contract to Close
Class
n 7/27 — YPN REBAR
Camp / General Membership Meeting

n 8/19 & 8/20 — 14 Hour

Class with Dennis Pilon

n 10/4 — RACC Annual

Charity Golf Tournament
All events are currently
being held virtually unless
noted otherwise. All events/
classes are limited to Licensed Agents and/or Business Partners unless
marked Public. Visit www.
raccfl.com for a complete list
of upcoming events.

Citrus County Market Statistics — Q1 2021
Single Family
Homes

Townhouses/
Condos

Manufactured
Homes

Closed Sales

969

43

130

Median Sale Price

$200,000

$145,000

$94,750

Median Time
to Contract

23 Days

60 Days

28 Days

Months’ Supply
of Inventory

1.0

1.6

1.6

Florida Market Statistics — Q1 2021
Single Family
Homes

Townhouses/
Condos

Manufactured
Homes

Closed Sales

78,353

37,505

3,999

Median Sale Price

$317,500

$235,422

$115,525

Median Time
to Contract

19 Days

37 Days

36 Days

Months’ Supply
of Inventory

1.2

2.8

2.3

